SB 484 – The New SB 1200 


Given the current soft insurance market, most independent agents and insurers have little use for or awareness of Illinois Compiled Statutes 215 5/143.17a, which governs how insurers must act when canceling/non-renewing commercial accounts with premium increases. In fact, many younger independent agents and company underwriters may not even be aware that the statute exists. 


Commonly referred to as Senate Bill 1200, the original bill number in 1986 when the law first passed, 215 5/143.17a becomes a vital protection for your commercial clients during a hard market. Since the original passage of the bill and several hard markets, there have been numerous interpretations as to the intent and actual application of the law. 


In fact, only a handful of insurance professionals in Illinois, including Dennis Garrett, truly know how the law operates and frankly, by simply reading the statute, one would understand why. The statute was originally written very poorly and was hard to understand. With the addition of a few amendments over the last twenty years, it became even more difficult to interpret and comply with. 


During the past few years, PIIAI has worked with company trade organizations and the Division of Insurance to completely rewrite the bill in a simple and straightforward manner. The result is SB 484, sponsored by Senator Haine and Representative Osmond, which addresses several key concerns of the PIIAI and should no longer leave any room for interpretation as to the intent of this statute.


As rewritten by SB 484, 215 5/143.17a requires insurance companies to give at least 60 days written notice of their intent to non-renew. If the company fails to give 60 days written notice to non-renew, they must renew the policy for another one year period.


SB 484 requires insurance companies to give at least 60 days notice of their intent to increase the premium by 30% or more. If the insurance company fails to give 60 days written notice, between 30 and 60 days they can extend the policy expiration date in order to give 60 days notice of an increase of 30% or more. If the insurance company fails to give any written notice 30 days prior to expiration, they cannot increase the expiring premium by more than 29.9%. If no written notice of an increase is given and the policy is not delivered prior to the expiration date, the policy must be renewed at the same terms, conditions, and premium as the expiring policy.


Next time the market hardens and insurers seek large premium renewal increases or outright cancellation, make sure you know your commercial clients’ rights under 215/ 5/143.17a, it can provide valuable protections to you and your clients. 

